
CRH Medical has created  
a paradigm shift by: 

SPRING 2014

Ticker TSX: CRH, OTC QX: CRMMF

Recent Price C$0.82

52 Week Hi/Lo  C$0.92/C$0.34

Basic Shares 48.7 M 

Market Cap C$40 M 

Cash (March 31, 2014) US$8.1M

Offering the “gold standard” in non-surgical hemorrhoid treatment 

Giving the GI the ability to provide a continuum of care for the patient

Providing a “turn-key” program for easy practice integration

15 million colonoscopies are performed annually in the U.S. by 8,500 gastroenterologists (GIs)

Up to 20% of colonoscopy patients have symptomatic hemorrhoids

Often GIs do nothing for them

CRH Medical is 
a  device company 
that does more than 
distribution. They 
provide...

GI practices with:
•	 A significant source of new revenue

•	 Physician-physician clinical training 
and support

•	 Marketing support to help grow 
their business

Patients with:
•	 A safe, easy, and painless hemorrhoid 

treatment

•	 An effective procedure that doesn’t 
require any downtime

•	 A procedure that’s covered by most 
insurance plans



1 in 2 will have hemorrhoids 
by age 50

SPRING 2014

THE CRH O’REGAN SYSTEM

Fast, proven, and painless treatment

Intellectual property

Product manufacturing

Marketing expertise

Direct to physician distribution

490,000
procedures performed

more than
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2014 VALUE DRIVERS

Focus on top-line revenue growth 

Potential product or service acquisition 

Implementation of more effective 
GI training model

INVESTMENT HIGHLIGHTS

•	 US $7.7 million in revenue in 2013 –  
12% higher than 2012 revenue

•	 Q1, 2014 revenue of $1.99 million –  
8.5% higher than Q1, 2013 revenue

•	 13 consecutive profitable quarters 

•	 Growing base of trained GI practices 

•	 More than 75% of trained GI practices  
become active users of the O’Regan System 


