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Forward Looking Statements  
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The information in this presentation contains so-called "forward-looking" statements. These include statements 

regarding CRH Medical's expectations and plans relating to its business, statements about CRH Medical's 

expectations, beliefs, intentions or strategies for the future, which may be indicated by words or phrases such as 

"anticipate", "expect", "intend", "plan", "will", "we believe", "CRH Medical believes", "management believes", and 

similar language. All forward-looking statements are based on CRH Medical's current expectations and are subject to 

risks and uncertainties and to assumptions made. Assumptions include: (i) that the growth of CRH's product sales 

will continue in a consistent manner; (ii) CRH's costs will not escalate significantly; and (iii) CRH does not incur any 

extraordinary costs.  

 

Important risk factors that could cause actual results to differ materially from those expressed or implied by such 

forward-looking statements include: (i) we may not continue to attract Gastroenterologists and other licensed 

providers to purchase and use the CRH O'Regan System; (ii) the policies of health insurance carriers in the United 

States may affect the amount of revenue the Company receives; (iii) changes in United States federal or state laws, 

rules, and regulations; (iv) our senior management has been key to our growth, and we may be adversely affected if 

we lose any member of our senior management; (v) Our Clinical Sales Representatives may not be able to increase 

adoption of the CRH O'Regan System; (vi) economic dependence on suppliers and our contract manufacturer; (vii) 

changes in the industry and the economy may affect the Company's business; (viii) evolving regulation of corporate 

governance and public disclosure may result in additional corporate expenses; (ix) we may be subject to competition 

and technological risk which may impact the price and amount of product we can sell; * we may be subject to 

product liability which may adversely affect our operations; (xi) we may need to raise additional capital to fund future 

operations; (xii) our business may be impacted by health care reform in the United States; (xiii) we may not have the 

expertise required to expand internationally. As a single product company, any adverse event directly or indirectly 

related to the CRH O'Regan System will have a material impact on the Company's financial performance. CRH 

Medical bases its forward-looking statements on information currently available to it, and assumes no obligation to 

update them, except as required by law.  



It’s a great time to be a  
GASTROENTEROLOGIST  
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15M 
colonoscopies performed  

ANNUALLY IN THE U.S. 
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8,500 
 gastroenterologists 

 by 
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of colonoscopy patients  
HAVE HEMORRHOIDS 

20% up 
to 
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Often, GI’s do 

NOTHING  
for them 
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Market Opportunity 

revenue to CRH 

per treatment $65 

8 

colonoscopies per year 

hemorrhoids  

15M 

20% 

available 

patients 

average 

treatments 

per patient 

7.5M available 

treatments 

2.5 

$500M 

3M 

CRH’s market opportunity   



Significant upside  
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Approximately 

6,800 gastroenterologists 

have not been trained yet 

Approximately 

1,700 gastroenterologists 

trained to date 

A small percentage 

of our customers account for 

most of our revenue  

More GIs, More Power users 



CRH Medical 
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Creates awareness for 

their practices 

Provides patients with a safe 

and effective product  

Help GIs increase procedures 

GI practices 

A MARKETING & 

DISTRIBUTION 
company focused on 



Our Value Proposition  
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A great product 

That generates revenue 

for clinical practices 

Provides a continuum 

 of care for the patient 

Backed up by industry- 

leading marketing 
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490,000 
procedures performed 

> 

• Intellectual property 

• Manufacturing 

• Marketing 

• Distribution to physicians 

 

 

The CRH O’Regan System  



The O’Regan System is Clinically Proven  
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99 > % effective in  
peer-reviewed  
studies 



Physician Relations 
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• Meaningful relationships 

with KOLs 

• Constant interaction with 

physicians and their practices  

• Publications/scientific papers  

• Strong presence at  

medical conferences  

• Participation in fellowship 

programs 
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of practices trained become 

active users of the O’Regan System     

75% 
MAINTAINING SUSTAINABLE RELATIONSHIPS 

> 



Referral Marketing 
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Online Lead Development  
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Consumer Awareness 
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Print 

TV 

Radio 



Top-line Growth 
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2011 2012 2013 
 

0 

1 

2 

3 

4 

5 

6 

7 

8 

2010 

Steady increase in revenue for CRH 

$6.85 M 

$5.53 M 

$3.64 M 

$7.68 M 
$7.68 M 

Q1, 2014 
 

$1.99 M 
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CONSECUTIVE 

PROFITABLE QUARTERS  

Q1 2014 net income of 

$368 K   

   

7.4M 
CASH AT THE END 

OF Q1, 2014 

12% more than at Q4, 

2013   

   

Consistently Profitable, Growing Cash  
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Revenue Opportunity For GIs  
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16% 
more revenue per minute for  

ligation versus colonoscopy 

GIs receive comparable  

reimbursement to  

endoscopic procedures 

$264.81 Ligation 46221 

(12 minute procedure in office) 

($376.38 in EASC) 

$570.42 Colonoscopy 45378 

(30 minute procedure in EASC) 

+ 
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Goodwill created with 

the GI community 

uniquely positions us 

to evaluate… 

• Innovative new  

products or services 

• Opportunities to 

leverage our platform 

Achieving OPERATIONAL       

 SCALE 



Market Size 
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1 
will have hemorrhoids by age 50 

A great product that generates  

revenue for clinical practices  

Its continuum of care for  

the patient 

Backed up by industry  

leading marketing 

in 2 

CRH will capitalize on that market with:  



Management and Directors  
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EDWARD WRIGHT CEO/Director 
Former Executive Vice President of Retail in 

North America for Cartier 

RICHARD BEAR CFO 
Former CFO ID Biomedical 

DR. MITCHELL GUTTENPLAN 

Medical Director 
Board Certified General Surgeon 

DR. ANTHONY F. HOLLER 

Chairman of the Board 
Former CEO of ID Biomedical 

DR. IAIN CLEATOR 

Director and Medical Director 
Professor Emeritus of Surgery at the University  

British Columbia 

DR. DAVID A. JOHNSON, FACP, FACG, 

FASGE. Director 
Past President of American College of 

Gastroenterology 

DR. BERGEIN F. OVERHOLT, FACP, MACG 

Director 
Past President of the American Society for 

Gastrointestinal Endoscopy 

TODD PATRICK Director 
Former President and Chief Operating Officer 

of ID Biomedical Corporation 

IAN WEBB Director 
Retired partner of the law firm, Borden 

LadnerGervais LLP 



Cap Structure 
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  *as at April 25, 2014 

** April 25, 2013- April 25, 2014 

   

Shares outstanding 48.8M 

Fully-diluted 56.1M 

Symbols 
TSX:CRH 

   OTCQX: CRMMF  

Market cap* $40M  

Average daily volume** 47,351 

Cash (03/31/2014) $7.4M  

Management & insiders fully diluted 9% 

Institutional ownership  18% 
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